
 WHY you are in business
Exercise Book



Hi There!
 

PRINT THE BOOKLET  
You can also use a notepad but the sheets are ready
for you to jot down and take action.

CLARITY COMES FROM
ENGAGEMENT.
Look at the following pages. You want to make it
actionable, give it a set time and realistic. 

 

KEEP IT SIMPLE &
CONSISTENT

Be patient. Its an evolving process so if you don't have all
the answers, its okay! Its part of the process, we learn,
tweak and evolve as we go. 

You're likely here because you want to create a business and
life that you love, and you’re not 100% sure how to do that.
Yet.. Let’s get started on your road for success!
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DO THE EXERCISES
 Use this Workbook as your guide to complete each
objective to go from the unknown of what to focus
on to getting laser focus on your dream business,
one exercise at a time. 



What’s your personal motivation? List as many reasons as come to mind.

Grab your journal or a notebook or Jot down below. Now is the time to write down why you are in

business.  Just write whatever comes to mind and answer as thoroughly as you can. The objective is

progress, clarity and self-awareness. Here we go!

Why do you really want to start this business?

Define “Why” you are in business
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What makes it important for your business to exists. 

What inspired you to start it? What are you taking a stand for? What do you believe in?

Why should your business exist?

What’s the story behind your business? 
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What are your Core Values?

Mission Statement  & Core Values 

What is your Mission Statement?

Having a Mission statement & core values are a huge role in defining the ethical, organizational and
strategic foundation and direction of your business. It is the building block and foundation of your
workplace culture.
If you are having trouble answering this section, don't stress over it. Just jot down the words, notes
and what comes to mind.  We can discuss in your next session. 
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Who is your Target?

Demographics

Desired Service/Product Typical Client Budget :

Client Needs & Motivation :

Market Name :

Industry/Niche :

Your Unique Selling Proposition (USP) :

Your Target Market :
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